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New Members
Glass Solutions, Inc.

764 Oaklawn Avenue, Elmhurst, IL 60126

630.532.1234, www.gsichicago.com

Glass Solutions utilizes 120 years of experience, offering 

customers the best “solutions” to meet the needs of their customers.  

Services range from a simple glass door repair to an entire exterior 

envelope for the new Northwestern Memorial Hospital Skyway 

Bridge. 

Grainger`Industrial Supply

1545 W. Fullerton, Addison, IL 60101

630.330.2792, www.grainger.com

Grainger Industrial Supply serves 1.8 million businesses and 

institutions in 250 countries, helping customers save both time and 

money by providing them with the right products to keep their 

businesses up and running.  Grainger Industrial strives to be the 

leader in the distribution of maintenance, repair and operating 

supplies and related information to commercial, industrial, 

contractor and institutional customers. 

Plante & Moran, PLLC

2155 Point Boulevard, Suite 200, Elgin, IL 60123

847.628.8790, www.plantemoran.com

Plante & Moran, PLLC has been providing industry expertise 

and world-class services such as fi nancial, human capital, 

operations improvement, strategic planning, technology selection 

and implementation and family wealth management services to 

its clients through its real estate and construction team since its 

foundation in 1924.  It is now the 12th largest accounting, tax & 

business advisory fi rm in the United States and the fastest growing 

accounting fi rm in Chicagoland.  

Steve Trepiccione (right) of The Private Bank answers a question on the current state of 

the lending industry as fellow presenters Ujjval Vyas (left) of Alberti Group and Kenneth 

Osmun of Wight & Company look on. 

Industry 

Vision
Without the benefi t of a Magic 8-Ball 

or a Ouija board, around 80 Builders 

Association members were able to get a 

peek at how changes happening now may 

impact construction’s future.

Presenters Ujjval Vyas (Alberti Group), 

Kenneth Osmun (Wight & Company) 

and Steve Trepiccione (The PrivateBank) 

focused on recent innovations and events 

and their likely resulting effects during the 

Association’s Fall Meeting.

Vyas discussed shifting owner 

preferences and how companies should 

change their business plans in light of the 

shifting traditional model for construction. 

Wight’s presentation covered the increase 

in collaboration between parties for the 

delivery of the best building and Trepiccione 

discussed how the banking industry is 

adjusting its practices to meet the needs 

of its construction clientele during this 

diffi cult time. Members were then given a 

chance to ask questions of the panel.

Osmun commented on LEED, Building 

Information Modeling and the increasing 

demand from owners for both. He also 

spoke on the increased demand for 

sustainable building and owners who are 

showing a greater propensity for utilities 

that save them money by being green.

Trepiccione pointed out that banks in 

general have always viewed construction 

with caution due to the many variables. 

While the downturn hasn’t helped matters, 

he was also quick to state that credit is 

still available for companies if they know 

where to look and stressed an open line of 

communication between contractors and 

their banks.

Factors in being able to secure funding 

even in the worst of times include a strong 

reputation, a strong management team 

and a history of good relationships with 

bonding companies. 

The Fall Meeting was sponsored by:

GradeBeam (Premier Sponsor)

DLZ Industrial Surveying (Program 

Sponsor)

MasterGraphics (Program Sponsor)

Pepper Construction Company 

(Program Sponsor)
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