
America’s BIMForum – fi rst looked into BIM in 1996. While neither the tools nor the people 

were in place then, his 

patience and persistence paid 

off when the company began 

moving forward with creating 

projects using Virtual Design 

and Construction in 2006. 

“I heard John speak, and i t was 

easy to tell how serious he 

was about going forward 

with (BIM),” said Laura Handler, Tocci’s Virtual Design and Construction Manager. “We probably hit the same problems 

everyone else hits. Some days, it just seemed like nothing worked. But John was always there providing support for the 

group and reminding us that what we’re doing is critical to the company’s advancement.”

Dan Klancnik has been in on the ground fl oor of implementing the virtual design process twice – once at Milwaukee’s C.G. 

Schmidt and now at Walsh Construction Group. There are vast differences in getting the technology rolling at a regional 

contractor and making it w o r k at a 

national contractor as he’s d o i n g n o w , 

but Klancnik notices at least o n e crucial 

similarity between the two.

“In both cases, it started at the top with a n 

executive understanding the value of BIM 

and making a commitment 

to it,” Klancnik said. “ I t ’ s 

a big investment and big 

investments start from the top, so i t 

has to come from a high level in t h e 

company.

“It’s critically important to have t h a t 

support, because if you implement 

BIM, you’re going to be spending 

money. Between the costs up front 

and the costs to fi x some things early o n , t h e 

money can sound sort of outrageous, 

which is why that support from the t o p i s 

absolutely necessary to be successful.”

COMPETITIVE ADVANTAGE AFTER 

OVERCOMING OBSTACLES

A change in philosophy made a 

switch to virtual construction necessary 

for Hill Mechanical Group, which started 

working with computerized elements in 

2003. Almost immediately, being ahead 

of its competition from a technological 

standpoint gave Hill an edge, according t o 

President Robert Krier.

“”We essentially decided that we 

needed to move from 

fabrication to 

manufacturing,” 

Krier said. “Long before the 

acronym BIM was around, I 
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As Contractors Seek Stimulus Projects, Questions Remain 

About What’s Out There And How Quickly They Can Benefi t
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Up In The Air?

While the ongoing credit crunch has some 

contractors questioning where their next job 

will come from, one of the perceived solutions 

to the steep decline in business growth has 

produced more than its share of questions.

When the American Recovery and 

Reinvestment Act of 2009 became law in 

February, the AGC of America was optimistic 

about the potential for jobs created or saved 

by the $130 billion set aside for construction 

related projects. Illinois offi cials saw reason 

to celebrate, as well. At a press conference 

announcing that the administration had 

approved 2,000 transportation projects to 

be funded by the stimulus, President Obama 

released a list that included 249 of those 

projects in Illinois.

If you’re wondering when your company 

will start to see a share of the work or see 

something change, you aren’t alone. As 

industry expert Dr. Thomas Schleifer reminded 

Builders Association members in April (see 

related story on page 14), the stimulus may 

provide some help, but not nearly enough to 

save contractors in Chicago and elsewhere 

from cutting back and making some tough 

decisions about the future.

Recovery.gov, a website set up to help 

contractors fi nd information on the stimulus 

and seek opportunities created by it, lists the 

estimated economic impact on Illinois as 

148,000 jobs in the next two years. As funds 

from the stimulus have started to fl ow into the 

Illinois Department of Transportation and other 

agencies industry members and community 

leaders have expressed concern that the jobs 

funded by the stimulus don’t appear to be 

benefi tting Chicago contractors or minority 

fi rms.

Highway projects seem to have had the 

easiest time getting going, as many of them met 

the “shovel-ready” status desired for projects 

funded by the ARRA. The General Services 

Administration (GSA), which hosted a number 

of Association members at a Forum explaining 

its construction program late last year, received 

an added boost from the stimulus both in 

Chicago and nationwide. In addition, the GSA 

received $750 million to renovate and construct 

Federal buildings and $4.5 billion to convert 

existing Federal buildings to high-performance 

“green” models.

As a result of the stimulus, the AGC reports 

positive impact, including notices from 

members nationwide that work related to the 

ARRA has prevented layoffs and caused new 

hires. Through the Stimulus section of its 

website, the AGC is seeking comments and 

information from members who have seen 

these kind of benefi ts.

See Fedbizopps.gov for more information on 

stimulus jobs, and look for more on the ARRA 

in future issues of The Builder and The Builder 

Blast. 


